S* The Newspaper of the Industry 


UR 
ae eae 


> 
1 a 5 
ores ae PCC a rar 


Nn 


DUNE 


ALE its 


Published Every Monday at Detroit by the 
SLOCUM PUBLISHING COMPANY, INCORPORATED 


5229 Cass Avenue 


ew York—51 E. 42nd St. 
Murray Hill—6-0104 


Columbia 4245 


Washington—Chandler Bldg. 


Chicago—307 N. Michi Ave. 
National 4803 . ee 


Franklin 2508 


Entered as second-class matter Post Office, Detroit, under Act of Mar. 8, 1879 


ol, 18, No. 2754 
A FTER THE WAR, when a 
million or more American 
fliers come home, will they be so 
pld on sky ships that they will 
fiscard the automobile for the air- 
_plane when they re-enter civilian 
fe? Will aviation menace the 
automobile business? Will automo- 
bile manufacturers also build air- 
anes and, vice versa, will any of 
the plane manufacturers make mo- 
opr cars also? These questions 
bobbed up frequently during the 
production meeting of the Society 
@f Automotive Engineers in De- 
oit last week among the »pre- 
dictions of things to come after 


e war. 
* * * 


BEING an aged gentleman who 
ived the last war and who 
listened then to opinions that, be- 
ause of our aviation activities 
hen, the planes were bound to cut 
in on the automobile business but 
dn’t, I heard nothing last week 
hat causes me to change the 
opinion I had at the end of World 
ar I. I am a skeptic, just as I 
“was during the cyclecar and house 
railer eras that came and went, 
aving the automobile industry 
undisturbed. I do not pretend to be 
an authority on the subject—lI’ve 
pen waiting for someone high up 
to peer into the crystal ball and 
211 me what he sees there. 
* * * 
SUCH an authority faced the 
ike Sunday night opening the 
SAE week on Station WJR’s “In 
Our Opinion” program, which has 
een running for just a year now 
with George W. Cushing as the 
moderator. George had an avia- 
on’s representative Arthur Nutt, 
vice-president in charge of engi- 
peering of Wright Aeronautical, 
hile talking for the automobile 
folk in the discussion of antici- 
ated postwar engineering trends 
as Barney Roos of Willys-Over- 
land, creator of the jeep. 
” * * 
ROYCE HOWES, war critie of 
e Detroit Free Press, asked Nutt 
we can look for the skies to be 
clouded with civilian light planes 
sext peacetime. Nutt seemed to 
lack up my belief on the subject 
when he replied that he looks for 
vast increase in the carrying of 
argo and passengers over air 
routes, that the future of aviation 
in commercial flying rather than 
n the flivver airplane. 
Both Nutt and Roos agreed that 
he Sikorsky helicopter has latent 
possibilities, but seemingly they 
id not think there was any danger 
the automobile being crowded 
off the road by them. 
* * * 
THAT SETTLED, the jeep, Bar- 
ney’s baby, came into the dis- 
ssion, and the Willys-Overland 
Engineer told his air audience that 
he doesn’t really know what place 
e jeep will occupy when the war 
S over. 
“It has great possibilities in 
priculture where a small farm is 
involved, where you don’t have 
our money tied up in a truck and 
a tractor or in a power plant,” 
he said. “When the war ends 
here will be many thousands of 
hese jeeps that can be bought 
from the government at low prices 
the farmers. 
“Certainly the jeep is not going 
to affect the passenger car because 
0 one wants a four-wheel-drive 
passenger car, with big tires and a 
hog on gasoline. It would eat up 
res and gasoline and be expen- 
sive. But it may profoundly affect 
7 agricultural truck.” 
—Curis SINSABAUGH 
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Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive Nsws 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 
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Deadlines Delayed, Tire Tests Cut 


NADA Directors Tackle Vital Problems at Session Opening Today; 
Selective Service Rules Auto Mechanics Merit Deferment; 
Officials Divided on Extending ‘Pleasure’ Ban 


Facing an impossible task to complete 

Tire Inspection tire inspections by the Jan. 31 dead- 

Deadline Delayed; line, OPA last week extended to 

Frequency Cut March 31 the deadline for inspection 

/ of A-card vehicles, and at the same 
time heeded warnings of various groups by ordering less 
frequent examinations and a staggered system of inspec- 
tions for all categories. (AUTOMOTIVE NEws, in its issue 
of Nov. 2, reported “Chaos in the Offing” and pointed out 
that a “Survey of equipment shows tire-inspection pro- 
gram of OPA is not workable.” ) 

Holders of A ration cards will now have until March 
31 to obtain initial inspection of their tires, and will be 
required to have their tires tested every six months there- 
after, instead of every four months as first ordered. The 
deadline for B and C cardholders was extended from Jan. 
31 to Feb. 28, and hence B book holders will be required 
to obtain inspections every four months, instead of two, 
while C book holders must have examinations every three 
months. Holders of bulk coupons and operators of fleets 
will have until Feb. 28 for the initial inspection and 
thereafter must report once every three months. 

x *k * 

Problems of far-reaching importance 

Many Problems to automobile dealers and motorists 
Before NADA as will be given consideration at the 
Session Opens annual meeting of the board of direc- 
tors and executive committee of the 

National Automobile Dealers Assn. being held Monday, 
Tuesday and Wednesday of this week at the Netherlands 
Plaza hotel, Cincinnati. The meeting of the executive 
committee will be held on Monday, while Tuesday and 
Wednesday will be devoted to the work of the directors. 

A major topic of course will be disposition of the 
275,000 new cars still remaining in the national stockpile. 
OPA officials have already announced that the 140,000 
vehicles now in the government’s so-called “deep-freeze”’ 
will be rationed after March 2 under regulations similar 
to those now in effect. However, NADA officials will be 
directed to seek more liberalization in the rationing rules, 
especially as regards the cars with a price tage above 
$1,500. Recent liberalization of OPA rules for cars in the 
price bracket above $2,500, is considered by dealers 
throughout the country as of little value, due to the 
small number of vehicles involved. 

x k * 
NADA directors will find another major 
problem in the tires-for-used-cars situa- 
tion. Under present regulations, dealers 
are restricted in placing serviceable 
tires on their used cars now in stock, 


with the result that a sizeable portion of used-car stocks is 
(Continued on Page 3, Col. 3) 


Used Car Tire 
Problem to Get 
Special Study 


News in Brief 


is expected to revamp rationing 


Army Fires Strikers 
DETROIT.—Seven leaders of 
wildcat strikes at Bohn Alu- 
minum & Brass Co. here were 
fired last week at request of the 
Army. All seven were barred 
from work on Army Air Force 
jobs anywhere, but may be em- 
ployed at other plants if desired. 


Brown Nominated 
WASHINGTON. — Quick con- 
firmation by the Senate is ex- 
pected for Prentiss Brown, 
nominated Monday by President 
Roosevelt to succeed Leon Hen- 
derson as head of OPA, The 
Senate is anxious to speed the 
retirement of Henderson, while 
Michigan’s Ex-Senator Brown is 
popular with Congress. Brown 


setups and eliminate consider- 
able red tape. 


Truck Tests 

WASHINGTON, — Joseph B. 
Eastman, director of ODT, last 
week postponed the final date 
for initial commercial motor 
vehicle tire inspections from 
Jan. 15 to Feb. 28. 


‘Deep-Freeze’ 

WASHINGTON.—While OPA’s 
automobile rationing branch is 
giving consideration to the ques- 
tion of what to do with “deep- 
freeze” cars, Chief Hubert Lar- 
son said last week that no 
announcement would be made 
prior to March 2. 


Dealer Now an Entity; 
Can He Maintain It? 


Through the years prior to Pearl Harbor, the auto- 
mobile dealer for the most part was looked upon merely 
as a sales outlet for a particular make of car—where 
a motorist could obtain a high trade-in allowance. By 
war’s beginning, the dealer had built little, if any, 
backlog of consumer acceptance. 


Wartime restrictions have changed all that. The 
auto dealer has become an entity—he’s out in front in 
serving the needs of America’s vital transportation 
system—he’s increased public acceptance manyfold— 
he’s king. 

xk * 


But this is no time to lay down—the dealer must 
continue to tell and convince the public that he’s stay- 
ing in business to serve them. He must avoid any 
charges of gouging, he must further develop his identity 
locally as an independent merchant in automotive 
transportation in the fullest sense of the word. 


That is why we believe that NADA, at its directors’ 
meeting in Cincinnati this week, should begin to 
formulate a definite program to help dealers maintain 
forever their recently-acquired entity. 


As forecast two weeks ago, Selective 

Selective Service Service last week formally issued its 

Holds Mechanies guide to local draft boards, listing auto- 

Merit Deferment mobile mechanics as one of 34 essential 

occupations which merit deferment. 

It was emphasized that the listings are not “blanket defer- 

ments” but merely serve as a guide to local boards. The 

latter must determine that an individual registrant is a 

necessary man before granting him an occupational defer- 
ment. 


In its guide to local boards, Selective Service pointed 
cut that the War Manpower Commission had certified that 
repair and hand trade services are essential to the support 
of the war effort. This certification was interpreted by 
Selective Service as covering “repair of vehicles such as 
bicycles, autos, buses, trucks, tires, typewriters and busi- 
ness machines; elevators, radios, refrigerators, clocks, 
harnesses, tools, stoves, pneumatic tube systems, laundry 
power equipment, weighing machines, farm equipment and 
other industrial and scientific equipment, blacksmithing, 
armature rewinding, roof repair, electric, gas and plumb- 
ing installations.” 

x *k * 


While some quarters predicted nation- 
wide extension by summer of OPA’s 
ban on pleasure driving in the East, 
Charles F. Phillips, OPA’s director of 
automotive supplies, said Wednesday 
that the Eastern ban might be eased in the spring, after 
the winter heating season is over, and declared that no 
extension of the pleasure-driving order is expected. Since 
gas rationing outside the 17 Eastern states is based on 
rubber conservation, Phillips said that present stocks of 
new, used and recapped tires should keep civilian cars 
rolling for “many months.” 


Meanwhile, it was reported that President Roosevelt 
has decided in favor of high-octane gasoline and escort 
ships over synthetic rubber, regarding allotment of plant 
equipment. This does not mean, however, that synthetic 
rubber plants will get no equipment, but that available 
machinery will be apportioned to all three projects in 
this order: Gas No. 1, ships No. 2 and rubber No. 3. 


Officials Divided 
On Extending 
Pleasure Ban 
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Henderson Adds Backing— 


Legislation Is Needed 
For Nugent Plan 


DETROIT.—Legislation would be 
required to make effective the 
Nugent plan for pre-buying of 
postwar goods, presented for pub- 
lic consideration last week by Leon 
Henderson, who is retiring as head 
of OPA.- Legislation would be 
necessary, it was pointed out, to 
protect purchasers of the postwar- 
buying certificates; whether it can 
be obtained is problematical. 

The plan was first broached 
about nine months ago by Dr. Rolf 
Nugent, then OPA’s auto rationing 
head, and since has evoked consid- 
erable criticism, both from the con- 
sumer-goods industries affected and 
from government officials, notably 
Secretary of the Treasury Henry 
Morgenthau (see AvTomotivE News, 
Jan, 4). 

Nugent, who has revamped the 
plan from time to time to satisfy 
critics, said the proposal might ab- 
sorb as much as $6,000,000,000 of 
the expected 1943 excess of con- 
sumer income and thus help close 
the “inflationary gap.” 

Under the plan any representa- 
tive of a dealer or manufacturer 
could sell “postwar delivery cer- 
tificates” on instalments. 

The certificates would be good 


Deferred Buying 
Not Unfair To 
Some, It’s Held 


NEW YORK.—Treasury Secre- 
tary Morgenthau’s contention that 
deferred purchase plans, under 
which the public would start pay- 
ing now for postwar products, are 
unfair to soldiers, was denied here 
last week by Dr. Robert J. McFall, 
chairman of an American Market- 
ing Assn. committee which has 
proposed such a program under the 
title of the “victory merchandise 
bond” plan. 

Noting that soldiers were drawn 
from every class and when the war 
is over will return to families 
whose other members are the pres- 
ent earners of good incomes and 
owners of bonds, Dr. McFall added: 
“And it is the rank and file of 
normally low-income families which 
are earning the greatest bulk of 
the cash today and buying the 
greatest bulk of bonds. The ma- 
jority of soldiers will return to 
these families which have _ the 
bonds and would have the priorities 
under the victory merchandise. bond 
plan.” 

Dr. McFall further noted that 
soldiers, of course, may put what 
money they have into bonds on 
the same terms as other people. 
“And,” he observed, “some of the 
soldiers may have more spare cash 
than some civilians after the latter 
pay wartime prices and wartime 
taxes.” 


Phila. Dealers 
Reelect Bury 


PHILADELPHIA. — Philadelphia 
Automobile Trade Assn. has re- 
elected M. H. Bury, midtown auto- 
mobile distributor, as president for 
1943. Membership in the associa- 
tion increased during 1942 by 16 
Percent. 

Also elected for 1943 were Ed- 
ward H. Bauer, vice-president; R. 
E. Nittinger, treasurer, and Ed- 
ward Ronan, secretary. 


Goodin Now Lieut. Col.; 


Special Awards Due 

DETROIT.— Maj. Herman 
Goodin, first vice-president of 
NADA who directed recruiting 
of NADA Battalions during 1942, 
has been promoted to lieutenant 
colonel in the Army Ordnance 
department. 

Col. Reed and Lieut. Col. 
Goodin will present recognitions 
of merit to various state com- 
mittee chairman for their work 
in connection with the recruit- 
ing. The ceremony will be held 
at a luncheon Jan. 19 in con- 
nection with NADA’s meeting in 
Cincinnati. 


for postwar purchases of automo- 
biles, refrigerators, oil burners or 
stokers, washing machines, kitchen 
ranges, high-priced radio-phono- 
graph sets, home air conditioning 
units, vacation travel by ship, 
plane and railway, and possibly for 
pre-fabricated houses, all suggested 
by Nugent as typical examples. 

In a statement explaining the 
operation of the plan, OPA said: 

“Holders of these certificates 
would be given a priority on the 
goods selected. When production 
is resumed, and the purchaser’s 
priority number is called, he could 
choose any make or model and 
take delivery from any dealer. 
Priority would be determined by 
the date he started purchasing the 
certificate. 

“Each purchaser would receive 
110 percent of his iavestment in 
merchandise. If he wanted cash 
after the war, he would receive 
100 percent of his investment, If 
he wanted cash earlier, he could 
get the amount he has paid less 
sales and collection costs. 

“The customary channels of 
private enterprise would be util- 
ized for selling the certificates, 
and the dealer selling them would 
keep the down payment and 2 
percent of subsequent payments. 

“Bookkeeping and delinquent col- 
lections would be handled by 
finance companies and banks. In- 
stalments would be paid at tele- 
phone, telegraph and light com- 
panies, post offices, etc. 

“The Treasury would receive the 
money now for war financing. 

“The plan gives particular at- 
tention to protecting the interests 
of the men and women of the 
armed forces. They would be given 
longer terms of payment to com- 
pensate for lower incomes. 

“Sales would be made through 
chaplains and personnel officers, 
by means of payroll allotments. 
Sales and collection costs would 
be avoided, so the purchase price 
of military certificates would be 
lower. 

“The military personnel would 
be given higher priority than civil- 
ians, and those in service overseas 
would be given six-month leeway 
on their priorities. 

“The plan provides relief for 
small business hit by discontinu- 
ance of autos, refrigerators, and 
consumers’ durable goods.” 


Mortality Nil in °42— 


HENDERSON SPEAKING: 
‘Need For Cars Greater 


Than Industry 


Said... 


WASHINGTON.—Belated but high praise for the automobile 
came last week from Leon Henderson, retiring head of OPA, who 
told a special Senate committee: ; 

“The reliance on the automobiles or rubber-borne transporta- 
tion is considerably more than even the loftiest statements made 
by the industries connected with the making of automobiles and 
tires, and of the various associations like the great AAA and 


their state organizations. 


In other words, what might seemed to 


have been a matter of trade booming as to the importance of 
the automobile by interested trade associations or businesses, 
was a considerable understatement as we have come to know.” 


Baltimore Dealers Ready 
To Stay for Duration 


Special to Automotive News 

BALTIMORE—(UTPS)—Predic- 
tions made last January by Balti- 
more’s automobile dealers. that 
January of 1943 would see “less 
than 10 percent of the dealers still 
in business,” has turned out just 
the reverse, despite a year of 
restrictions. 

Last week local dealers reported 
that, thanks to economies and ex- 
pansion of repair facilities, Janu- 


Skutt Appointed 
Nash’s General 
Sales Manager 


DETROIT. — Announcement of 
the appointment of L, F. Skutt as 
general sales manager of the Nash 
Motors division of Nash-Kelvinator 
Corp. is made by Frank R. Pierce, 
vice-president in charge of sales 
for the corporation. 

Skutt, who joined Nash-Kelvina- 
tor in August, 1942, and who has 
been serving on Pierce’s staff and 
as manager of the company’s Chi- 
cago zone, was previously associ- 
ated with General Motors for more 
than 20 years. 

Starting out as a shop hand with 
Buick in 1919, Skutt progressed up 
through the GM organization to 
become head of the company’s 
dealer accounting and management 
service. Prior to his entry into the 
dealer-management picture, Skutt 
served for 10 years with Chevrolet, 
spending most of his time with 
this company in the field. Later 
Skutt transferred to the sales side 
of the picture, operating as zone 
manager for Chevrolet in Denver. 


San Antonio Sales Hit 1,314 
But Service Rises Sharply 


Special to Automotive News 
SAN ANTONIO.—New car sales 


in this area, 1942, were the lowest 
in the history of modern automo- 
tive merchandising, the total be- 
ing 1,062 cars, 180 trucks and 72 
commercial units for a grand total 
of 1,314 units. 

A comparison of sales during 
previous years shows: 1939—7,532; 
1940—10,006; 1941—11,730. Twenty 
years ago, in 1922, there were a 
total of 6,636 units sold. 

This sharp decline in sales, how- 
ever does not give a true picture 
of conditions among dealers; for, 
while sales have been off, service 
and replacement parts operations, 
as well as those of accessories, 
have shown a heavy increase, 
amounting to from 24 percent 
among some dealers to as high as 
56 percent among a few. In ad- 
dition to this, all dealers who were 
in business at the start of the year 
are still Operating, and are look- 
ing forward to 1943 with confidence 
that they will be able to carry on. 

While there has been some diffi- 
culty in keeping the personnel in- 
tact, the problem in the majority 
of instances has not become seri- 
ous. Of further note, too, is the 
fact that, up to this writing, serv- 
ice operations have not been ef- 
fected by gas rationing. 

Sales in 1942, according to makes, 
were as follows: 

Buick, 148; Cadillac, 25; Chev- 
rolet, 215 (and 23 trucks and 16 
commercial units); Chrysler, 24; 


De Soto, 16; Diamond T Truck, 7; 
Dodge, 116 (and 16 trucks and five 
commercial units); Ford, 97 (and 
90 trucks and 40 commercial units); 
Hudson, 28; IHC Truck, 28 (and 
seven commercial units); Lincoln- 
Zephyr, 10; Mack Truck, 7; Mer- 
cury, 24; Nash, 22; Oldsmobile, 56; 
Packard, 29; Plymouth, 91 (and 
three commercial units); Pontiac, 
63; Studebaker, 83; White Truck, 
2; Willys, 7 (and one commercial 
unit). Totals: 1,062 cars, 180 trucks 
and 72 commercial units. 

December sales were the lowest 
for the year, which may be at- 
tributed to the fact that the holi- 
days called for other purchases 
and, with the income tax returns 
just around the corner, dealers did 
not show too much interest in 
sales. The report follows: 

Buick, 4; Chevrolet, 3 (and one 
truck); De Soto, 1; Dodge, 4; 
Ford, 1 (and one commercial unit); 
Hudson, 1; Nash, 1; Plymouth, 3; 
Pontiac, 3; Studebaker, 8; and, 
IHC Truck, 1. Totals: 30 cars, 2 
trucks and 1 commercial unit, for 
a total of 33. 


Social Workers Eligible 
To Buy New Cars 


WASHINGTON.—Full-time social 
workers employea by non-profit 
agencies have been made eligible 
to buy new passenger automobiles 
needed in performance of certain 
specified kinds of work, the Office 
of Price Administration announces. | 


ary this year sees a mortality of 
less than 10 percent. 

Henry A. Weil, of Weil and 
Scott Brother (Nash), explained 
that one of the principal aids was 
the reduction of the previously 
high overhead expenses, which, 
compared with sales under ration- 
ing, would have eaten up the busi- 
ness. 

Reduction of personnel, with 
automobile salesmen going into 
many new types of war produc- 
tion work, was the leading cause 

in the reduction of overhead, 
said Weil, and this permitted the 
majority of dealers to have hopes 
of continuing in their business 
until new automobile production 
begins again, 

A checkup with 15 Baltimore 
dealers, leaders in new automobile 
sales in the pre-ration days of 1941, 
disclosed that all or most of them 
now expect to be able to survive 
until postwar trade comes again. 
A number of them have gone in 
more extensively for used-car sales. 

C. Markland Kelly, president of 
Kelly Buick Sales, Inc., in com- 
menting on the need for mechanics, 
said that he could double his serv- 
ice force, and still keep every man 
on a full-time basis. His former 
sales force has been reduced from 
35 to three, and these can ade- 
quately handle all sales work. 
Louis W. Keefer, president of 
City Chevrolet Co.; Ernest T. 
Bailly, president of Chesapeake 
Cadillac Co.; and Alvin A. Behrend, 
of Behrend Brothers (Ford), all 
reported that their showrooms are 
no longer open after 7 p.m. Bob 
Fleigh, president of a Studebaker 
dealership, said that the closing 
hour for his salesrooms has been 
changed from 10 p.m. to 9 p.m. 

Some of the other dealers con- 
tacted reported that they find 
they can get along quite well 
with their present business hours 
from 9 am. to 5 p.m. Most of 
these Baltimore dealers said that 
the primary considerations which 
influenced them to decide to stay 
open, despite wartime priorities 
and restrictions, included the 
obligation to service vehicles now 
in use, particularly cars of war 
workers, the length of leases on 
buildings which they now occupy, 
and the need to be open and 
ready for business after the war. 

Lee M. Funk, president of Funk 
and Ennis (Chrysler-Plymouth), 
said: “After years of building up a 
business, we are certainly deter- 
mined to stay open even if we 
must operate at a loss, rather than 
have to begin again at the begin- 
ning when the war is over.” 

H. Dorsey Shipley, president of 
Oriole Pontiac Co., was very op- 
timistic. “Why worry,” said he. 
“Business is good. We have a 
large number of used models in 
stock, about 100 new cars on hand 
and plenty of parts. Furthermore, 
our lease is signed until] next 
October.” 


Only 19% Get 
Extra Gas 


MADISON, Wis.—Of the total 
of 49,509 motor vehicle gas ration- 
ing coupons distributed in Dane 
county, 29,378 are A books, 7,179 
are B books, 2,611 C books, 87 D 
books for motorcycles, 5,216 T 
books for trucks and taxis and 
2,038 E books for tractors and 
other off-the-highway vehicles, ac- 
cording to Vern G. Zeller, board 
chairman. 


Only Slightly in™ 
Chicago Area ~ 


CHICAGO.—A survey just com 
pleted by the Chicago Automobile 
Trade Assn. shows that only 12.7 
percent of the motor car dealer 
in this area went out of business 
during 1942. 4 

Ben T. Wright, president .¢ 
CATA, stated that the mortality 
rate compared with 11.9 percent iy 
1941 and 11.2 percent in 18 
despite such factors last year as 
frozen car stocks and rationing © 
automobiles and tires. . 

Of the 464 dealers in business at 
the start of last year, 410 remaine 
at the end of the year. This figure 
compared with 490 two years ago 
and 483 three years ago. 

Wright attributed the survive 
of dealers, whose new and used 
car sales have been curtailed, 
the volume of service business they 
were able to do in 1942. He added. 
that the comparatively low 19 
mortality rate “proved wrong the 
prophets who early last year pre 
dicted the war would force many 
dealers out of business.” 

In addition to their  servicg 
volume, some dealers here ha 
secured subcontracts for war pro- 
duction on a limited scale, while@ 
others have gone into truck 
well as car reconditioning activi-_ 
ties with notable success. 


USES Advertises 
For Mechanics ad 
To Aid Plant a 


CINCINNATI. — United States 
Employment Service produced 
uproar among auto dealers he 
last week when it published adver- 
tising for auto mechanics for 
local war plant in the three dail 
papers. 

The ads were eight inches deep 
by three columns and dominated 
the page. They revealed why auto 
dealers have lost 73 percent o 
their skilled labor this past year: 
Their government is in competition 
against them. 

Copies of the ads with letters o 
protest were sent by the Cincinnati, 
Automobile Dealers Assn. to Ohi 
senators and congressmen and to 
National Automobile Dealers Assn 

The local dealers want to kno 
why their tax money is being used 
against their interests for the bene, 
fit of a war plant which is alloweé 
to pay wage scales that the auto 
dealers are not permitted to mee 
They pointed out that USES has 
never advertised for mechanics 
dealers have asked for and the 
inquired into the reason for this 
discrimination in favor of a war 
plant. 


Dealer News — 


In Brief 


Not Forced to Sell 
Due to some misunderstanding, 
regarding sales of new cars to the 
RFC after July 1, NADA last week 
pointed out that the Murrayy 
Patman Act does NOT force deal- 
ers to sell their cars to RFC. The 
Act provides that dealers MAY, 
sell their unrationed cars to RF’ 
after July 1, at a fair retail price, 
but the question of whether they, 
do so is for the dealers themselves 
to decide. 
* * - 
Protesting No. 21 
Because of dealer protests that. 
OPA’s new Amendment No. 21 
(releasing higher-priced cars and 
convertibles) affects so few cars, , 
NADA has asked OPA to broad- 
en its order. NADA reports it 
was told that, if it can be shown, 
that Amendment No. 21 will 
hasten the delivery of cars af- 
fected, it will be helpful in ob- 
taining a further lowering of the 
prive level. 
* + . ( 
On Labor Problems 
NADA is publishing a booklet, 
“Automotive Service Manpowet 
Problems and Suggested Procedure 
for Meeting Them,” which cove 
| the details, process and method ol 
, handling the question of wages and 
salary changes, obtaining approval, 
; to increase service rates, man- 
| power in general, the U. S. Employ- 
ment Service and the U. S. Selec¢ 


| tive Service. 
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DIGEST EDITION 


AUTOMOTIVE NEWS, JANUARY 18, 1943 


AE Hears Gen. Campbell— 
¢Industry-Ordnance 


eam’ Is Praised 


~ DETROIT.—Praising operations 
of the “industry-Ordnance team,” 

aj. Gen, Levin H. Campbell jr., 

ief of Army Ordnance, told So- 
ciety of Automotive Engineers at 
Ws annual dinner here Wednesday 
night that Ordnance engineering, 
esearch and productive work for 
yme armed forces is now being done 
largely by civilians and civilian 
stitutions. 

The dinner, highlight of a five- 
day war-engineering session end- 

g Jan. 15, was attended by over 

,000 persons, K. T. Keller, presi- 
dent of Chrysler, was toastmaster, 
hile short talks were made by 

“Mac Short, of Vega Aircraft Corp., 
SAE’s incoming president, and by 

MA. W. Herrington, president of 

Marmon-Herrington, the retiring 
president. 

Gen. Campbell said that total 
output of government arsenals has 
been reduced to less than 5 percent 

Mf ordnance requirements, and 
noted that a large part of the load 

being carried by the automotive 

ndustry. 
He declared that one of the 
ost effective operations is in- 
‘dustry’s conservation and substi- 
tution of materials, asserting 
that industry has aided mate- 
Fially in suggesting improvements 
in design, simplification of manu- 
facturing procedure and specifi- 

cations. 

More than 60 percent of the sug- 
Restions have been accepted, he 
said. Among the results are over- 

savings of 19 percent in 

omium, 62 percent in nickel, 74 
percent in vanadium, and 85 per- 
gent in tungsten. Amount of 

“Armor plate used in machine guns 
has been cut in half, he said. 

Following are highspots from 

“fHapers presented during the week 

by authorities: . 

) Wear on cylinder walls and rings 
n well-lubricated engines decreases 
progressively with increasing vis- 
osity of the lubricating oils, it 

was reported by H. A. Everett, 
head of the Department of Me- 
hanical Engineering at Pennsyl- 

vania State College. 


Use in warplanes of the United 


“Nations of integral power plants, 


‘UU. S. Gives Ford 
ank, Gun Order 
or $100,000,000 


DEARBORN.—Ford Motor Co. 
ast week announced the receipt of 
wo Army Ordnance _ contracts 
one for tanks and the other 
pr gun mounts, totaling more than 
100,000,000. 

It was reported the gun mounts 
re to be shipped to Chicago plants 
for assembly, while the tanks are 
>» be manufactured in a Ford 
Blant in the Detroit area. 


Ford engineers. recently § an- 
ounced a new method of straight- 
ming armor plate immediately 
after it has been put through a 
eat-treat furnace process in which 
the armor is fired to shell-resisting 
ardness. Armor manufacture by 
Ihis process will be used in the 
manufacture of the tanks just 
ordered. 


Obituaries 


? Edward J. Weston 
TOLEDO, O.—Edward J. Weston, 71, 
anton (O.) inventor, died here Jan. 
2. Weston held patents on a new 

type of automobile axle, which he 

licensed the Ohio Axle Co. to manu- 

Nacture after the war. The axle com- 

“pany has leased a large factory build- 

ng at New Philadelphia and have a 
arge number of contracts with the 

Meutomobile industry for the new type 


“of axle. 
* * * 


Ernest G. Beaudry 


ATLANTA.—Ernest Garfield Beau- 
dry, 61, first automobile dealer _ in 
tlanta to get a Ford contract, died 
ere Jan. 6 after a brief illness. He 
leaves his wife, a daughter, three sons, 
hree sisters and a brother. 


Eugene J. Zimmerer 


NEWARK. N. J.—Eugene Joseph 
immerer. 66, automobile editor of the 
ewark Evening News, died of heart 
attack Jan. 13. Mr. Zimmerer had been 
in the newspaper or here nearly 45 


ears and about years with the 


ews. 


separately built by aircraft- 
engine specialists to international 
standards and readily inter- 
changeable between fuselages, 
was recommended by Dr. San- 
ford A. Moss, of General Elec- 
tric Co. 


Commercial motor vehicles can 
operate satisfactorily on fuels as 
low as 65-octane without major 
engine changes or adjustments, it 
was reported by D. P. Brenz, H. H. 
Maxfield and A. B. Culbertson, all 
of Shell Oil Co. 


Altitude has the effect of lower- 
ing the octane-number _ require- 
ments of fuels used in automobile 
engines, it was reported by Donald 
D. Brooks, of the National Bureau 
of Standards, Washington. It was 
found that an engine, which re- 
quired 70-octane gasoline at sea 
level, needed fuel of 30-35 octane 
at 8,000 feet. 


American armed forces will be 
supplied with motorized equip- 
ment superior to that of the 
enemy regardless what substitute 
materials must be used; the 
limit has not been reached in 
finding substitutes for scarce ma- 
terials, and progress will con- 
tinue so long as need exists, it 
was reported by John G. Wood 
and R, F. Sanders, of Chevrolet. 
New, rapid and direct methods 

of determining stresses to which 
engine parts are subjected are re- 
placing old methods of structural 
and machine design based upon 
formulas reinforced by safety fac- 
tors, Charles Lipson, of Chrysler, 
declared. 


Army Ordnance safety factor in 
manufacturing high-explosive shells 
for the artillery is not more than 
one premature functioning in the 
gun for each 1,250,000 rounds fired, 
Col. H. H. Zornig, reported. 

Substitute materials developed 
from war’s needs were character- 
ized as being in many cases cheap- 
er, better and more versatile, by 
M. H. Young and H. Hanink, of 
Wright Aeronautical Corp. 

Aircraft engine carburetors now 

function satisfactorily in prac- 
tical operations and will con- 
tinue to improve, but cannot be 
expected to meter to closer limits 
than 5 percent over the engine 
operating range, F. J. Wiegand, 
of Wright Aeronautical Corp., 
reported. 

Organized instruction by compe- 
tent teachers in the class room 
and on the job was recommended 
to the Society of Automotive Engi- 
neers as a method of teaching me- 
chanical crafts better adapted to 
the modern age of progress than 
the apprentice system. Trouble 
with the old system, in which 
youths spent years at low pay try- 
ing to acquire the knowledge and 
skill of a master craftsmen, was 
reported to be the failure of the 
craftsman to keep pace with the 
technical progress and _ develop- 
ments in his own craft, it was 
declared by Floyd Patras, of South- 
western Greyhound lines, Dallas. 

The automotive industry was 
complimented for a remarkable 
achievement in supplying the 
armed forces with motorized 
equipment, and was asked to aid 
the Army in developing mainte- 
nance methods, The request 
came from Brig.-Gen. James 

Kirk, Ordnance department chief 

of motor vehicle maintenance, 

who called for these aids to 
maintenance of the Army’s mo- 
torized equipment: Standardized 
training of service mechanics; 

Standardized maintenance tools 

and methods; Standardized parts 

nomenclature, lists, and numbers; 

Adequate manufacture of parts; 

Organization of the automotive 

industry for service to the armed 

forces; Better industry under- 
standing of service echelons: 

Accessability of parts in all 

vehicles; Elimination of “bugs” 

as soon as discovered. 

Industrial techniques, machines 
and processes applied to the manu- 
facture of ammunition astoundingly 
have increased production, im- 
proved products, and conserved 
critical materials, it was reported 
by C. L. Eksergian, chief engineer, 
Budd Wheel Co. 


Used Car Tires Big Problem 


(Continued from Page 1) 


immovable in the market. The growing problem of auto 
mechanics will come in for its share of discussion. Most 
dealers are of the opinion that the War Manpower Com- 
mission’s “freezing” of mechanics in their jobs, in some 
areas of the nation, along with Selective Service’s new 
directive designating auto mechanics as eligible for draft 
deferment, is in effect locking the door after the horse 
is gone. 

Repair parts constitute another serious threat to the 
service picture, and will consume considerable time at the 
NADA discussions. Shortages of parts are sporadic and 
vary according to localities, but already thousands of 
vehicles have been laid up for indefinite periods because 
of the lack of a single part. Another important subject for 
discussion is Nugent’s plan which would provide for the 
pre-payment of after-war purchases of automobiles, refrig- 
erators and other durable goods. The plan has been 
devised by Rolfe Nugent, former automobile rationing 
head in Washington. Secretary of the Treasury Morgen- 
thau recently declared himself vigorously opposed to it. 
Leon Henderson, on the other hand, has endorsed it. 

Other important items on the NADA directors’ agenda 
this week will be the association’s financial structure for 
1943, whether its activities should be curtailed or whether 
additional fund-raising drives should be conducted among 
dealers; whether meetings of directors and executive 
committees should be held at the expense of the national 
association or whether local dealer groups should take care 
of traveling costs, etc., for its representatives; whether 
a national convention (originally set for Cincinnati at 
this time, but cancelled because of transportation diffi- 
culties) should be held later in the year if conditions 
warrant. New officers will be elected at this week’s meet- 
ing, and it is understood that Dave Castles, of St. Louis, 
who succeeded Harry Sommers of Atlanta a few months 
after his election, will 7. ga to a full term. 

Warning that interest in NADA sus- 
NADA Is Urged taining memberships may decline after 
To Reform Its the present emergency is past, Con- 
Member By-Law necticut Automotive Trades Assn. is 
urging NADA to change its by-laws to 
permit the national association to issue charters to all 
state organizations so that every member of any state 
automotive dealer association would automatically become 
a member of NADA; to permit the state associations to 
issue charters to local organizations so that every member 
thereof would automatically become a member of the 
state and national associations. 

The proposal, says Robert Pringle, president of the 
Connecticut association, would change NADA from a direct 
membership body to a “supreme national body without 
direct membership but made up of all state and local 
associations, each state being represented equitably by 
voting delegates of its own choice.” The proposal would 
build membership, increase finances and make the asso- 
ciation more democratic in form, Pringle asserts. 


Although it’s still too early to deter- 

Labor Turnover mine full effects, the War Manpower 

Cut 95% Under Commission’s labor-management sta- 

Job Freezing _bilization plan in the Detroit area has 

reduced employment turnover by 95 

percent in the first month of operation, according to 

Montague A. Clark, state WMC director. Clark said only 

2,300 essential workers—against a normal changeover of 

40,000—have quit jobs and sought U. S. Employment 
releases to obtain work elsewhere. 

The plan has had similar effect on auto mechanics, 
who were included in the “job freeze,” Detroit dealers 
report. Detroit dealers will be given further details of the 
plan at a meeting Jan. 26, to be addressed by Clark. 


Congress Hints at Cut 


In Record Budget 


WASHINGTON. — President 
Roosevelt’s request for a record- 
breaking $109,000,000,000 budget for 
the 1944 fiscal year, transmitted to 
Congress Monday, will receive con- 
siderable scrutiny and pruning, it 
was indicated last week by con- 
gressional leaders, 


Roosevelt’s request for $16,000,- 
000,000 in new taxes and enforced 
savings brought replies from legis- 
lators that virtually all of this 
amount would have to come from 
enforced savings, since “we can- 
not raise direct taxes very much.” 

The budget includes an esti- 
mated $100,000,000,000 for war 
outlays—an amount almost equal 
to what the U. S. government has 
spent from 1789 to 19380—and 
compares With war expenditures 
of $77,000,000,000 for the 19438 
fiscal year. 


Roosevelt broke down his budget 
figure of $108,903,047,923 as follows: 

War outlays through Treasury— 
$97,000,000,000. 

National debt 
000,000. 

Non-war spending—$4,128,924,923. 
War and non-war spending by 
government corporations and agen- 
cies—$4,774,123,000. 

On taxes, he called for exten- 
sion of present excise levies, but 
opposed a general sales tax; 
urged additional income taxes on 
individuals and _ corporations; 
asked extension of the $25,000 
net limit on annual earned in- 
come to include large net in- 
comes from any source. 


interest—$3,000,- 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


3—(31) 
Army-Navy E’s 
Go to Cadillac, 
2 Fisher Plants 


DETROIT.—Three more automo- 
tive plants—Cadillac and _ two 
Fisher Body plants — received 
Army-Navy E flags last week. 

Maj. Gen. Levin H. Campbell jr., 
chief of Army ordnance, spoke at 
the Cadillac ceremony Wednesday 
afternoon. Nicholas Dreystadt, gen- 
eral manager of Cadillac, accepted 
for the company. Capt. A. S. 
Wotherspoon represented the Navy 
and Col. Alonzo M. Drake the 
Army. 

Cadillac is currently devoting 
more than twice the number of 
man-hours to armaments as were 
required at the peak of peacetime 
automobile production, Dreystadt 
declared. He revealed that just 
before Christmas, “we were able . 
to deliver to the Ordnance depart- 
ment our first Cadillac-built ‘secret 
weapon.’” 

The two Fisher Body plants 
honored at ceremonies Thursday 
were the No. 1 plant in Flint, 
where the first all-welded M-4 tank 
was built, and the Fisher tank 
plant at Grand Blanc, Mich. 

Brig. Gen. A. B. Quinton jr., 
chief of Detroit ordnance district, 
presented the flags, while Com- 
mander A. F. Duernberger pre- 
sented the “E” pins to employes. 
E. F. Fisher, general manager, 
accepted for the company. 

*- + # 


GM’s Rochester Division 
To Be Awarded ‘E’ 


ROCHESTER, N. Y.—(UTPS)— 
Rochester Products division of 
General Motors has been named a 
winner of the Army-Navy “E.” 

Formal awarding of the “E” to 
the company and employes will be 
made Feb. 2. 


Dodge Producing 
Intricate Sperry 


Gyro-Compasses 


DETROIT.— Dodge has just 
swung into quantity production of 
Sperry gyro-compasses, said to be 
one of the most delicate pieces of 
precision work in the war effort, 
it was announced last week by F. 
J. Lamborn, vice-president’ in 
charge of manufacturing. 

Monthly production is already in 
three figures and is being increased 
constantly. 

The “know how” that enabled 
former automotive manufacturers 
quickly to turn from the building 
of tanks and trucks to the manu- 
facture of these intricate gyro- 
compasses on a production basis, 
is but another proof of the char- 
acter of American production 
ability. 

The gyro-compass assignment 
adds a new product to a growing 
list of war products made by 
Chrysler Corp., which already in- 
cludes guns, planes, tanks, tank- 
destroyers and other essential ma- 
terial. 

Most of the workmen on the 
Gyro-compass job formerly built 
automobiles and trucks at Dodge. 
R. G. Knight, who used to be super- 
intendent of the body building divi- 
sion, is now in charge of the new 
gyro-compass job. The mechan- 
isms have certain parts where 
“tolerance” is nothing, machining 
must be exact to the hundred- 
thousandth of an inch. 


GM Salvage Operation 


Nets 500,000 Tons 


DETROIT.—General Motors last 
week reported a four-million-pound 
increase in its November scrap col- 
lections compared with those in 
October. 

During the first 11 months of 
1942 more than 1,000,000,000 pounds 
of salvage was turned over to ma- 
terial processors by GM plants and 
dealers, according to B. D. Kunkle, 
vice-president in charge of manu- 
facturing. 


Studebaker Exhibit 


DETROIT.—A cutaway of the type 
of Wright Cyclone engine built by 
Studebaker Corp. for use in the Flying 
Fortress will be on exhibit Monda 
and Tuesday at Cass Technical hig 
school here. The exhibit was arranged 
by James M. “Pat” O’Dea, Inc., local 
Studebaker distributor, primarily to 
give students in the engineering school 
an opportunity to familiarize them- 
selves with this aircraft power plant. 





HELP WANTED 


ARIZONA DEALER wants to determine 
present address of Ralph P. Bliss, form- 
erly employed at Phoenix, Prescott and 
Seligman, Arizona as an Auto Bodyman. 
Write Box 327, c/o Automotive News, 
Detroit. 


_— 

CHEVROLET MECHANIC WANTED. 45% 
commission, plenty of work. Ideal liv- 
ing conditions. Location: Rio Grande 
Valley of Texas. Warm climate, plenty 
fruit, vegetables. Good schools. Write, 
giving qualifications. Standard Chevrolet 
Co., Edinburg, Texas. 


MECHANICS ATTENTION — Come__ to 
South Florida and spend the _ winter. 
Need several Ford mechanics at once. 
Write Powell Motor Co. (Ford Dealer), 
Ft. Lauderdale, Florida. ‘‘Where sum- 
mer spends the winter!’’ 


OFFICE MANAGER WANTED by Cali- 
fornia dealership, 27 years in business. 
Must know financjng and insurance. 
Salary $275 start. Write Box 314, c/o 
Automotive News, Detroit. 


SERVICE MANAGER—Studebaker  dis- 
tributor in midwestern city, (Missouri) 
needs man who can manage shop em- 
ploying about twenty men. Must be 
able to sell service and diagnose trouble. 
Salary $225 per month. Box 306, c/o 
Automotive News, Detroit. 


INDIANAPOLIS DEALER wants sober, 
industrious, 3A _ classification service 
manager. Good pay for the right party. 
Box 308, c/o Automotive News, Detroit. 


GENERAL MECHANIC needed by Illinois 
dealer. Low house rent, quiet surround- 
ings, attractive shop, regular hours, good 

time and half for overtime, 
monthly bonus. Must know autos. Per- 
manent position. Write Box 309, 
Automotive News, Detroit. 


ihn eeaniaaacananiaa 

MECHANICS NEEDED by dealer located 
in San Francisco. $55 per week guar- 
anteed with opportunity for additional 
overtime. Forty hour week. Excellent 
working conditions. Hudson mechanics 
preferred. Box 301, c/o Automotive 
News, Detroit. 


ILLINOIS DEALER HAS opening for 
service manager. Permanent if desired. 
Send credentials and ability. Write Box 
302, c/o Automotive News, Detroit. 


POSITION WANTED 


SS 

HAVE TWELVE YEARS EXPERIENCE 
in the automobile business, ten years 
selling Chevrolets. Since Jan. 1st, 1942, 
have been buying and selling used cars 
for myself. Am married, 45 years old, 
have one child. Now located Indiana but 
can go any place. Write Box 323, c/o 
Automotive News, Detroit. 


GENERAL MANAGER AVAILABLE for 
immediate connection. Seasoned man 
with extensive background of practical 
and diversified automobile dealer execu- 
tive experience. Performance records, 
references and detail information avail- 
able upon inquiry. Now located in Ohio. 
Box 296, c/o Automotive News, Detroit. 


All kinds of Motor Rebuild- 
ing Equipment wanted, in- 
cluding Piston Grinders. 


* 


Empire Tool & Eng. Div. 


1776 Eastern Parkway 
Brooklyn, New York 


Telephone 
Glenmore 2-8224 


AUTOMOTIVE NEWS, 5229 


Kindly insert the following 


AUTOMOTIVE News, for which 


or Twenty-five cents (25¢) per word for three insertions. 


AUTOMOITVE NEws.) 


| 
WANT RESPONSIBILITY 


AUTOMOTIVE NEWS, JANUARY 18, 1943 


DEALER WANT AD DEPARTMENT 


A new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 
ments from ‘Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups 
of numbers as one word. Ads may be signed with your name and address at regular rates, but where 
replies are sent to “Box No....., Care Automotive News, Detroit” these words are FREE, and replies 
are forwarded, unopened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, 


OF managing 
a fleet. Have years of experience in the 
maintenance, purchasing and cost study 
of fleet operation with one of country’s 
largest fleets. Married—draft exempt. 
Salary secondary to opportunity offered. 
Now located in Mass. Write Box 303, 
c/o Automotive News, Detroit. 


NEW CARS WANTED 


WANTS TO BUY NEW CARS—Solomon 
Motor Co., Chevrolet dealer in Dothan, 
Ala., wants to buy new Chevrolets, 
Fords, Plymouths and Oldsmobiles. Give 
full description in first letter, and price 
you will take. Write Solomon Motor Co., 
Dothan, Ala. 


OKLAHOMA DEALER in the market for 
new cars. Send list of cars, giving the 
make, model and type of each. Indicate 
pool cars and prices. Bix 318, c/o 
Automotive News, Detroit. 


OHIO DEALER WANTS new Willys sedans 
and Plymouth 2-doors. Describe cars, as 
to color, equipment, etc. State invoice 
price—also price you will take. Will 
buy good '37 to '42 used trucks % to 
2-ton. Box 290, c/o Automotive News, 
Detroit. 


OKLAHOMA DEALER IN market for any 
number of new Plymouth and Chrysler 
automobiles. Willing to pay premium for 
them. Send list of your cars, giving 
make, model and body type of each and 
indicating the pool cars with prices in 
first letter. Box 307, c/o Automotive 
News, Detroit. 


BALTIMORE DEALER IS in the market 
for new automobiles of any General 
Motors make. Write Box 313, c/o Auto- 
motive News, Detroit. 


DEALERSHIP WANTED 


DESIRE PURCHASE Chevrolet dealership 
in Florida, Louisiana, Mississippi or 
Texas. Ready for quick deal with any 
dealer having sales potential 350 cars 
up, account health reasons. Prefer some 
new car inventory, though not necessary. 
In reply, give any facts regarding loca- 
tion as well as business. Will pay cash 
—— Box 326, Automotive News, 

etroit. 


DESIRE TO PURCHASE Chevrolet or 
Ford dealership in Southern or Western 
city. Territory must have a sales po- 
tential under normal conditions of 200 
cars or better. In replying, give 1939, 
1940 and 1941 car sales and present 
parts service and accessor yvolumes. Will 
pay cash. Write Box 316, care Automo- 
tive News, Detroit. 


USED CARS FOR SALE 


PENNSYLVANIA DEALER will sell 40 
1942 Willys Foredoor Deluxe Sedans 
(Americars) two tone interiors. Prepared 
to offer exceptional inducements. Box 
328, c/o Automotive News, Detroit. 


USED BUSES FOR SALE. Standard 
makes. 24-passenger to 36-passenger. In 
lots of one or more. Mosby-Mack Motor 
Co., Topeka, Kans. 


1941 LINCOLN CUSTOM Sedan _ with 
heater, radio, overdrive and five white 
s/w tires. Brewster Green color. Actually 
driven less than 4,000 miles. Looks like 
new. No certificate required. Located in 
Pa. Write Box 304, c/o Automotive 
News, Detroit. 

ILLINOIS DEALER HAS 1941 @Glds, 68 
Conv. coupe for sale. Serial No. 68-7842, 
Cream color, new car appearance, Hy- 
draulic drive. If interested, write Box 
310, c/o Automotive News, Detroit. 


TRUCES WANTED 


WANTED TO TRADE 25 Chevrolet trucks 

| -—all models, for Chevrolet passenger 
cars. Nall Chevrolet Co., Iowa City, 
Iowa. 


DETROIT. 


STATION WAGON—must be 
shape. Not older than 1939. 
c/o Automotive News, Detroit. 


in good 
Box 297, 


SOLOMON MOTOR CO., Chevrolet dealer, 


in Dothan, Ala., wants to buy 1939-40- 
41 Chevrolets, Fords, and Plymouths 
with good tires. No sorry cars wanted. 
Wholesale prices. Write Solomon Motor 
Co., Dothan, Ala. 


N. Y. STATE DEALER WANTS late 
model Chevrolets, Plymouths, Dodges, 
Pontiacs immediately. Ready cash for 
good cars. No ‘‘bums,”’ ‘‘jerkers,’’ or 
“‘dogs’’ wanted. Name your price. Box 
305, c/o Automotive News, Detroit. 


TOW CAR WANTED by New York con- 
cern. Late model—able to handle heavy 
duty trucks. Please state full particulars 
as to condition, size and price f.o.b., 
N.Y.C. Box 319, c/o Automotive News, 
Detroit. 


COLORADO DEALER will buy good used 
wrecker with Dodge 1% ton chassis. 
Year model, 1938 to 1940 with body, 
crane and power take-off. Give full de- 
tails as to condition and equipment. 
Write Box 320, c/o Automotive News, 
Detroit. 


EQUIPMENT WANTED 


WANTED BY OHIO dealer: Front end 
alignment rack. Sunnen bushing grinder. 
Box 322, c/o Automotive News, Detroit. 


WISCONSIN DEALER NEEDS truck 
wheel balancer. In reply please advise 
condition and description. Box 325, c/o 
Automotive News, Detroit. 


IOWA DEALER WANTS electric door 
operators for service department. Prefer 
Auto-Dor No. 1300 or any standard 
make. Box 315, c/o Automotive News, 
Detroit. 


COMPLETE SUNNEN BUSHING machine 
and tire spreader. Box 291, c/o Automo- 
tive News, Detroit. 


BUCKWHEAT-BLOWER for furnace. Ap- 
prox. grate area, 28 sq. ft. Also pressure 
control and thermostat control. Minne- 
apolis-Honeywell preferred. State condi- 
tion and price in first reply. Box 295, 
c/o Automotive News, Detroit. 


TIRE METER OR gauge to mount on wall 
or stand. Wanted by Pennsylvania 
—. Box 300, c/o Automotive News, 

etroit. 


SIX MECHANIC MERCHANDISERS with 
built im work benches. In reply give 
name of mfg. and advise if all are of 
the same make and design. Wanted by 
Virginia dealer. Box 299, c/o Automo- 
tive News, Detroit. 


EQUIPMENT FOR SALE 


CONNECTICUT DEALER has for sale a 
5-horsepower, three phase motor, Curtiss 
compressor, price $275. Excellent con- 
dition. Write Box 329, c/o Automotive 
News, Detroit. 


AUTOMATIC ELECTRIC DOOR opener 
with motor, $60. Beam wheel alignment 
rack complete with all needed adapters, 
$125. Two brake relining machines, 
motor driven, $25 each. Burns Automo- 
bile Co., Dayton, Ohio. 


AIR COMPRESSOR IN good condition. 
Offered by Pennsylvania dealer. One 
H.P. Horizontal type, 210 or 220 volt, 
made by Lucas Pump & Tool Co., Day- 
ton. Price $75. Box 298, c/o Automotive 
News, Detroit. 


IOWA DEALER OFFERS practically new 
model 342 DeVilbiss 3 H.P. air com- 
pressor 220 volts, originally sold for $425, 
will sell for $325. Also large exhaust 
fan in metal cabinet suitable for use in 
paint shop, originally sold for $115, will 
sell for $75. Both in excellent condition 
and like new. Box 324, c/o Automotive 
News, Detroit. 


| Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit. 


Cass Ave., Detroit, Mich. 


find enclosed $ 


word Want Advertisement, under proper heading in the next (1) or (3) editions of 
which is figured at the rate of TEN CENTS (10¢) per word for one insertion 
(No charge for Box Number address when replies are sent in care of 


New Service 
Procedure Is 


e 
Being Mapped 

DETROIT.—“Keep ’Em Rolling” 
was placed before the SAE War 
Engineering Production Meeting 
here last week as a slogan descrip- 
tive of an engineering problem 
applying to America’s motor cars, 
trucks and buses which, irreplace- 
able for the duration, must be kept 
in operation for vital transporta- 
tion services. 

Army officers and automotive 
engineers attending the meeting 
were told by E. N. Hatch, of 
American Brakeblok division, 
American Brake Shoe & Foundry 
Co., that a program started jointly 
by the SAE and Office of Defense 
Transportation to train service 
mechanics has developed into a 
cooperative effort for “Preventive 
Maintenance and Inspection Pro- 
cedure.” 

He said the plan promises to 
maximize service mileages per 
vehicle, to minimize costs, and to 
keep the vehicles in operation. 

Hatch reported the preparation 
of a standard basic plan de- 
signed to indicate what, when 
and how work should be done to 
obtain the maximum reliable 
service from each vehicle at the 
minimum cost despite the short- 
age of mechanics, the difficulty 
of getting parts, and the tem- 
porary impossibility of replacing 
worn-out vehicles. 

SAE-ODT Committee No. 14 was 
said to have worked out a simple, 
concise and flexible system to ex- 
tend motor vehicle service life and 
save replacement parts and labor. 
All important parts of motor ve- 
hicles have been divided into 
alphabetically-arranged groups, re- 
quired maintenance service has 
been divided into five types, and 
detailed descriptions of how to 
make adjustments, tests, lubrica- 
tions, light and heavy inspections, 
and repairs are being pushed to 
completion. 

The five types of service—daily 
requirements; lubrication and light 
inspection; heavy inspection, ad- 
justments, and repairs; heavy re- 
pairs and replacements; and com- 
plete reconditioning — already are 
standardized, and work currently 
is being done to develop stand- 
ardized test procedures from the 
experience of fleet maintenance 
engineers, recommendations for 
oiling and greasing from lubrica- 
tion engineers, schedules for serv- 
icing and repairs from the com- 
bined experiences of fleet opera- 
tors and methods of making 
adjustments and repairs from 
manufacturers of equipment. 


Dealers Salvage 
120 Million Lbs. 


DETROIT.—More than 120 mil- 
lion pounds of scrap metals have 
been collected by 8,000 Chevrolet 
dealers. 

Cumulative totals through No- 
vember show that the dealers have 
collected: 98,946,833 pounds of iron 
and steel; 1,099,855 pounds of lead; 
197,832 pounds of copper, 171,943 
pounds of brass; 104,827 pounds of 
aluminum, and 1,598,668 pounds of 
other metals. In addition, 7,129,923 
pounds of scrap rubber have been 
amassed by Chevrolet dealers. 
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Milwaukee Notes 
Sharp Demand 
For Used Cars 


MILWAUKEE.—According to A: 
C. Hall, president of Milwaukeg 
Automobile Dealers’ Assn., a sharp 
ly increased activity in used cars 
has developed in this area i 
recent weeks because of a demand 
from upstate. 

Hall attributed this upstate de 
mand to the fact that under gaso- 
line rationing persons in upstate 
areas, like farmers, find that the 
are eligible for more gasoline than 
many city motorists and conse: 
quently they are in the market fo 
cars. 

Many dealers are reported ge 
ting daily inquiries from outsi¢ 
of the Milwaukee area for used 
cars. 


Advertising 


Completed 

Organization of the Yankee Ne 
work (21 stations), under the new 
ownership of General Tire & Rub 
ber Co., was completed in Bosto 
last week, following approval of the 
transfer by the Federal Co 
munications Commission. 

William O’Neil, president of 
General Tire, was named presi 
dent of the network, with John 
Shepard III being named chair- 
man of the board. H. Linu 
Travers, who with Shepard has 
directed network policies for 
some years, Was named executiv 
vice-president. Robert T. Bartley 
became vice-president, and a 
was named treasurer. Robert 
Ide is assistant treasurer, 

O’Neil also made it clear thg% 
General has purchased the chain 4 
an investment; it will not be used 
to advertise products of the tix 
company, he said. ' 


Resuming 4 

Slim Barnard reports that he’s 
resuming his “Slim’s Pickins” 
column in the Los Angeles Ex4 
aminer after a year’s lapse, Other 
L. A. dailies are likewise rein- 
stating their auto columns, hd 
reports. 


Continues ( 

Standard Oil Co. of Indiana will 
continue to make newspapers if 
major advertising medium fe 
1943, as a result of a survey it has 
just completed on war time readey 
ship of newspaper advertising’ 
Edward G. Seubert, president, an- 
nounces. 

The theme of car conservatio 
will be continued in 1943, it wag 
stated. In addition there will 1 
two special newspaper ads on the 
place held by the service statiog 
dealer in America’s war effort arf 
on a new “war tire’ made from 
scrap rubber which Standard wi 
sell. —Perte WEMHOFF 





